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 ill you share about  
 yourself, where you  
 grew up, and your  
 family today? 
I am a California native and 
grew up in the foothills of the 
Central Valley. 
 My best friend, Denise, and I 
have been married for 45 years 
and have two children and two 
grandchildren. Life is good. 
 
Tell us the fascinating story of how 
you got your start in the jewelry 
industry.
I was a musician playing in 
nightclubs in Southern Califor-
nia. It was 1974 and I had just 
gotten married. I was tired of 
the music business, the night-
club scene, the big city and I 
needed a change. We discovered 
Los Osos and the central coast 
of California and we made the 
move without any idea how I 
would make a living.
 An old friend had opened a 
“rock shop” in Los Osos and I 
had time to experiment with 
his jewelry-making tools and 
lapidary equipment. I started 
making silver jewelry and cut-
ting cabochons. I kept trying to 
put flat surfaces on stones and 
realized that I needed a faceting 
machine. I missed playing music 
but had found another way to 
express myself. 
 It felt like I should try to 
make a living from stones 
and jewelry. My wife’s parents 
believed in my dream and my 
ability and they loaned me 
$5000. I bought a faceting 
machine, signed up for the GIA 
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gemologist courses, bought 
some Garnet rough and books 
on faceting and started cutting 
stones.

Tell us about the journey from your 
beginning in the jewelry business 
to today.
In 1975, I cut a Garnet and sold 
it to a jeweler for $45. I paid 
$15 for the piece of rough. He 
liked the faceting pattern and 
the polish on the stone. I had 
arrived!
 Things just kept getting 
bigger and better from there. 
Two great children were born. 
The size and price of the rough 
increased. I went on the road in 
California and sold my stones 
to jewelers and started exhibit-
ing at the Tucson Show. I found 
myself traveling to the sources 
to buy. 
 First came a rugged month 
in northern Brazil. Next was 
East Africa and my opportunity 
to work with Tanzanite and all 
those beautiful Garnets. Then I 
started chasing after Sapphires 
and there have been many trips 
to Sri Lanka and recently 
Madagascar. 
 In 2004 I was granted design 
patents and trademarked names 
for two Diamond cuts. “The 
Excalibur™” and the “Passion 
Flower™,” were produced in 
white Diamonds by a DeBeers 
sightholder in Antwerp and 
champagne colors were cut by 
a company in Mumbai. These 
Diamonds were available in the 
United States until 2009 when 
all inventory was sold to one 
jewelry company. I found that 
I preferred to spend my time 
searching for rough and cutting 
colored stones instead of selling 
Diamonds. I learned a lot about 
the Diamond industry and it 
was a great experience.
 Fast forward to 2017... I am 
still cutting, but at a slower pace. 
I continue to travel and buy 
rough. I still feel excitement 
when I finish a stone and look 
at it for the first time and I keep 
searching for that perfect bal-
ance of shape, number of facets 

and reflective pattern. 
 
 Tell us more about the person who 
introduced you to the jewelry indus-
try and about your love for colored 
gemstones.
I went to school with a fellow 
named Steve Clapham. When 
we graduated from high school 
Steve moved to San Francisco. I 
heard that he had left the coun-
try and lost track of him for a 
few years but then our paths 
crossed again.
 He told me stories of his 
trip to Afghanistan, Pakistan 
and India. He met a fellow in 
northern India who showed 
him beautiful Sapphires. He 
went to the Kashmir valley and 
through the Khyber Pass. It was 
a treasure hunt and it sounded 
like fun and I wanted to do that 
too! He was the catalyst for my 
career in colored stones.

What initially attracted you to 
AGTA?
Initially, the only reason I was 
interested in joining the AGTA 
was because they sponsored the 
best show in Tucson and that is 
where I wanted to exhibit. 
After joining the AGTA, I 
realized the value of the 
organization and all the good 
things that it does.

Above: Phillip and 
Denise Youngman at 
2007 AGTA
Spectrum Awards™.
Below: Phillip 
Youngman in 
Beruwala, Sri Lanka. 
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What is your favorite colored gem-
stone? And why?
I like Zircon. It comes in a lot 
of different colors, has great op-
tical properties and lends itself 
well to my style of cutting with 
high crowns, small tables and 
brilliant style pavilions. I have 
fun with Zircon. 
 But my favorite colored 
stone is Sapphire in all its colors. 
 There is nothing quite 
like the rush I feel when I go 
searching for Sapphires in Sri 
Lanka. I buy a nice piece of 
Sapphire rough and choose 
how to cut the stone and then 
hopefully sell my finished stone 
for a profit so that I am allowed 
to go through the whole 
experience again. I call it the 
“Stone Game.”

During your activity and in-
volvement in the jewelry industry 
what changes to the trade have 
you witnessed? Also, how are you 
guiding your firm to meet today’s 
challenges?
Since I have been in the jewelry 
industry the two things that 
have had the biggest effect on 
the trade are: the aging of the 
baby boom generation and the 
internet.
 I continue to do business the 
same way I always have. I have 
a small group of loyal custom-
ers and associates that buy and 
help me sell my stones. I do 
not have a website and choose 
not to participate in social 
networking. At this stage of my 
life and my career, I prefer to 
spend my time cutting stones 
and allow others to promote 
my work. 

Please share your thoughts on 
responsible sourcing and social re-
sponsibility in the colored gemstone 
industry.
I am proud to say that due to 
my success as a gem cutter, I 
have been able to buy gem 
rough from miners and inde-
pendent dealers in several of the 
source countries of the world.  
 My gem purchases are help-
ing families survive. Without 
the colored gemstone business, 
many people at the source 
would not be living as well as 
they are.
 But, I have seen devastation 
of forests and habitat. As long 

Top: “Passion 
Flower™” diamond 
design patent.
Bottom left: 
“Passion Flower™ 
diamond top view.
Bottom right: 
“Passion Flower™

diamond side view.

as there is demand for these 
shiny little pebbles, the officials 
in countries that have colored 
gemstone deposits must take 
it upon themselves to protect 
all their natural resources and 
restrict mining to appropriate 
areas and not be financially 
influenced by the usual corrup-

tion that is common in these 
countries.

Tell us about your firm today. Who 
works with you in the office?
I have always worked alone.

What has your membership with 
the AGTA meant for/to you?
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Figure Legend;
Image 1. Phillip and Denise Youngman at 
2007 Spectrum Awards.
Image 2. Phillip Youngman in Beruwala, Sri 
Lanka.
Image 3. “Excalibur™” diamond side image
Image 4. “Excalibur™” diamond top view.
Image 5. “Passion Flower™” diamond side 
image.
Image 6. “Passion Flower™” diamond top 
view.
Image 7. Scan of “Excalibur™’ diamond 
design patent.
Image 8. Scan of “Passion Flower™” 
diamond design patent 
  By David Baker, GG, AGTA 
Membership & 
Education Manager

AGTA = sales and therefore 
more money and a better life.
It is an honor to be in the 
organization. Thanks!

Whom have you admired in the 
colored gemstone industry?
I admire and respect any person 
who can stay in the colored 
gemstone industry and make 
their living from it honorably, 
for an extended period of time.  
 This is not an easy business 
now, although it was in the past. 
Anyone can get into the stone 
business, but most cannot stay 
in it and be successful.

You are a citizen of the world……
What is your favorite city? Favorite 
hotel in the world and why? All 
time favorite restaurant in the 
world?
I have done my share of trav-
eling but my destinations are 
always countries that produce 
gemstone rough. Most of these 
locations are “third world” and 
underdeveloped countries and 
the amenities are often not 
memorable in a positive way. 

What is your favorite location in 
the world and why?
My favorite location in the 
world is my office. I work from 
home and my office / studio is 
separate from the main house. 
There are lots of windows that 
look out on my backyard which 
is full of coastal oak trees. My 
faceting machine, my desk, the 
safe, the computer desk and 
T.V., and my bass guitar; every-
thing is here that I need. It is 
my sanctuary.

Tell us something about you that 
no one knows but you have always 
wanted to share.
I served in the U.S. Air Force 
for 4 years and was trained 
as a weather observer. I did a 
one-year tour of duty in South 
Vietnam and was assigned to 
several different Army helicop-
ter bases to disseminate weather 
data. I was honorably discharged 
in 1970.
 My experiences in Vietnam 
prepared me, I think, for all of 
the traveling I have done as a 
gem cutter. 

 By David M. Baker, GG, and 
Phillip Youngman

Top: ““Excalibur™” 
diamond design 
patent.
Bottom left: 
“Excalibur™” 
diamond side view.
Bottom right: 
“Excalibur™” 
diamond top view.


